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Private markets are increasingly forming a growing percentage 
of diversified portfolios and allocation strategies across the  
globe. As early signs of democratization are already visible 
via the growth of evergreen funds, blended public-private 
hybrid wrappers, regulatory changes and product innovation, 
investor demand for transparency in this opaque landscape 
seems to be only going in one direction—upward.

1. How significant has the surge in interest in private markets  
been across private wealth? 
From our perspective as an index provider, we’ve observed meaningful and sustained growth  
and demand for private market indices, and that has been structurally driven by companies  
staying private for longer. 

Conversely, when you look at public companies, the number of listed companies has been  
going down. So, the share of private companies is becoming a larger piece of the economic  
pie. Although there have been recent headwinds, we’ve still seen significant growth in private  
credit as an alternative source of financing. As a result, a larger share of economic activity  
is now happening in private markets. 

We are seeing an increase in interest from wealth investors—though adoption levels would  
be dependent on multiple different factors such as regulations, product availability and  
distribution models. 

2. What structural forces are making private markets more 
accessible for wealth and wholesale investors today?
What we’ve seen recently is that product innovation has been a key enabler, and we’ve seen  
fund structures evolving over the past two to three years—one type is often referred to  
as evergreen funds. These funds are designed for more periodic liquidity and are specifically  
built for wealth distribution. In the U.S., for example, they are called interval funds or tender  
offer funds, and they function as enablers for distribution of private markets into the  
wealth channels. 

We’re also seeing hybrid structures emerging. We’ve talked about the trends and landscape 
—we’ve seen increased participation from a wealth perspective, but we’re also seeing both  
public and private markets coming together in single portfolios. So, blended public-private  
hybrid solutions are coming to the market, and as the ecosystem grows, transparency 
becomes critical. We believe indices can play an essential role in terms of clarity, 
consistent measurement and supporting portfolio construction and decision-making. 

https://on.spdji.com/signup
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3. Advisors have typically relied on peer groups, manager-reported internal rate of return  
(IRR) calculations or even cash plus proxies to assess private market performance.  
How effective is this approach from the perspective of S&P Dow Jones Indices (S&P DJI),  
and what do you see as the biggest potential issues with it?
I would say the challenge has really been that both public and private markets have operated in silos in separate domains. So, they’ve  
almost evolved as parallel systems, using different metrics and frameworks for reporting compared to what we are used to in  
public markets. It’s hard to make a comparison between the two, so the implication is that advisors often use peer group comparisons  
such as manager-reported IRRs.

The issue is that there could be different styles or different standards in reporting these numbers. The IRR number itself can be  
sensitive depending on how it’s calculated. The solution or direction of travel is clear—what’s needed is a common framework that  
allows seamless comparison between asset classes to allow improved decision making. 

4. What has made private markets difficult to index in the past? And what’s changing  
now that’s making it more feasible?
Private market benchmarks have been in existence for many years, so they’re not something new. But at S&P DJI, we’re innovating  
to introduce the “next generation” of private benchmarks. 

What have existed for many years are fund-level benchmarks. These are typically reported quarterly on a lagged basis and are  
used primarily for performance reporting and manager due diligence. What’s been missing is the asset-level indices that delve  
into the underlying individual investments to provide more granular transparency.

We’re now seeing increasing availability of asset-level data—at the transaction level in private equity, or at the loan level data  
in private credit, for example. There are ongoing efforts from S&P DJI and other entities in the ecosystem to bring structure  
and standardization to what could be called a fragmented market when it comes to data. So, we’re still in the early phases,  
but the data foundation is certainly improving.

5. How is S&P DJI combining different data sources to make more credible benchmarks,  
and what challenges are you facing with timeliness and data access?
When we look at data, there’s no one single source that houses everything. Data is fragmented, but we do see a common trend  
across the ecosystem—a desire to bring more structure.

Within S&P Global we house rich datasets across private markets, so while we are taking an ecosystem approach of looking at  
various means of access to data, we are also leaning internally to see what we can leverage within S&P Global.

At S&P DJI, we have recently launched a number of index series. As I mentioned, we are taking an ecosystem approach, so we’re  
speaking to various market participants externally who may be sitting on datasets that will help us bring added credibility in-house  
to apply our governance frameworks and methodology to create the indices.

For example, within our private equity index series, we launched the S&P Private Equity 50 Indices in collaboration with a company  
called NewVest that provides us with data on the top 50 private equity funds.

On the private credit side, we collaborated with a company called Lincoln International, a private credit valuation specialist.  
Lincoln International has been calculating a senior debt index representing the direct-lending market for some time now,  
so we’ve worked together to bring the index in-house, applied our governance methodology, recalculated it and re-launched  
to the market as the S&P Lincoln Senior Debt Indices.

These are two examples where we have worked with external partners, and as mentioned, we have utilized data internally  
to build our indices. 

On the timeliness aspect—data in private markets naturally lags, but we are certainly seeing a demand for more frequent valuation.  
In some instances, we already have daily marks. For example, in the private stock space, we have created an index that represents  
late-stage venture companies like SpaceX and OpenAI, and those are daily indices.

https://www.spglobal.com/spdji/en/index-family/private-markets/private-equity?utm_source=pdf_education
https://www.spglobal.com/spdji/en/index-family/private-markets/private-credit?utm_source=pdf_education
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6. What do you think increased benchmark transparency will mean for investment  
committees and advisors in practice?
Better risk assessment and stronger portfolio construction from an advisor’s standpoint would mean having an index that almost  
acts like an education tool. It’s a way to understand what’s inside the portfolios. For sophisticated investors, it could mean improved  
portfolio construction, more informed manager selection, better risk assessment and more confidence in allocation decisions. 

Having an independent, regulated benchmark can help provide advisors and investors consistency, governance and confidence  
in their decision-making.

7. Do you think we’ll see private market ETFs entering the market anytime soon, and do 
you have a view on how they might differ from the current products that are available?
Yes, we are actually starting to see that already. There are early examples of ETF structures with hybrid exposures that combine  
both private and public markets, particularly in private credit. There are a couple of examples of this in the U.S. 

However, the regulatory framework currently limits pure-play exposures through ETF wrappers. So, for pure-play private market  
ETFs, I would say this is still evolving. 

The likely path forward is the more near-term growth that may come from evergreen structures that are more aligned with the 
liquidity profile of private assets. This is a structural shift already because private markets have historically been closed-end 
funds. We are now seeing a trend toward more accessible evergreen funds, resulting in more liquidity formats for wealth investors. 

8. What might the near future of private markets look like as they become more scalable,  
comparable and transparent in terms of measurement, reporting and access for advisors  
and their clients?
We may see increasing transparency and standardization—more asset-level transparency, broader and more representative  
coverage of asset classes, and more frequent valuation. From the perspective of an investor thinking about what indices can  
provide, they could facilitate access, provide confidence and bring clarity to allocations.

Learn more about our private markets solutions to find out how we’re helping investors assess  
performance and risk with greater transparency.
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This article originated from Ari Rajendra’s (Head of Private Market Indices at S&P Dow Jones Indices) participation in IMAP’s  
podcast series, “Independent Thought,” on the theme of transparency in private markets. Listen to the full episode here.

https://www.spglobal.com/spdji/en/landing/investment-themes/private-markets?utm_source=pdf_education
https://www.buzzsprout.com/1853302/episodes/18986331
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General Disclaimer
© 2026 S&P Dow Jones Indices. All rights reserved. S&P, S&P 500, SPX, SPY, The 500, US 500 , US 30, S&P 100, S&P COMPOSITE 1500, S&P 400, 
S&P MIDCAP 400, S&P 600, S&P SMALLCAP 600, S&P GIVI, GLOBAL TITANS, DIVIDEND ARISTOCRATS, DIVIDEND MONARCHS, BUYBACK ARISTOCRATS, 
SELECT SECTOR, S&P MAESTRO, S&P PRISM, GICS, SPIVA, SPDR, INDEXOLOGY, iTraxx, iBoxx, ABX, ADBI, CDX, CMBX, MBX, MCDX, PRIMEX, HHPI and SOVX  
are trademarks of S&P Global, Inc. (“S&P Global”) or its affiliates. DOW JONES, DJIA, THE DOW and DOW JONES INDUSTRIAL AVERAGE are trademarks of  
Dow Jones Trademark Holdings LLC (“Dow Jones”). These trademarks together with others have been licensed to S&P Dow Jones Indices LLC. Redistribution or  
reproduction in whole or in part are prohibited without written permission of S&P Dow Jones Indices LLC. This document does not constitute an offer of 
services in jurisdictions where S&P Dow Jones Indices LLC, S&P Global, Dow Jones or their respective affiliates (collectively “S&P Dow Jones Indices”) do 
not have the necessary licenses. Except for certain custom index calculation services, all information provided by S&P Dow Jones Indices is impersonal 
and not tailored to the needs of any person, entity or group of persons. S&P Dow Jones Indices receives compensation in connection with licensing its 
indices to third parties and providing custom calculation services. Past performance of an index is not an indication or guarantee of future results. 

It is not possible to invest directly in an index. Exposure to an asset class represented by an index may be available through investable instruments based 
on that index. S&P Dow Jones Indices does not sponsor, endorse, sell, promote or manage any investment fund or other investment vehicle that is offered 
by third parties and that seeks to provide an investment return based on the performance of any index. S&P Dow Jones Indices makes no assurance that 
investment products based on the index will accurately track index performance or provide positive investment returns. Index performance does not 
reflect trading costs, management fees or expenses. S&P Dow Jones Indices makes no representation regarding the advisability of investing in any such 
investment fund or other investment vehicle. A decision to invest in any such investment fund or other investment vehicle should not be made in reliance 
on any of the statements set forth in this document. S&P Dow Jones Indices is not an investment adviser, commodity trading advisor, commodity pool 
operator, broker dealer, fiduciary, promoter” (as defined in the Investment Company Act of 1940, as amended), “expert” as enumerated within 15 U.S.C. 
§ 77k(a) or tax advisor. Inclusion of a security, commodity, crypto currency or other asset within an index is not a recommendation by S&P Dow Jones 
Indices to buy, sell, or hold such security, commodity, crypto currency or other asset, nor is it considered to be investment advice or commodity 
trading advice. 

These materials have been prepared solely for informational purposes based upon information generally available to the public and from sources believed  
to be reliable. No content contained in these materials (including index data, ratings, credit-related analyses and data, research, valuations, model, software  
or other application or output therefrom) or any part thereof (“Content”) may be modified, reverse-engineered, reproduced or distributed in anyform or 
by any means, or stored in a database or retrieval system, without the prior written permission of S&P Dow Jones Indices. The Content shall notbe used 
for any unlawful or unauthorized purposes. S&P Dow Jones Indices and its third-party data providers and licensors (collectively “S&P Dow JonesIndices 
Parties”) do not guarantee the accuracy, completeness, timeliness or availability of the Content. S&P Dow Jones Indices Parties are not responsible for 
any errors or omissions, regardless of the cause, for the results obtained from the use of the Content. THE CONTENT IS PROVIDED ON AN “AS IS” BASIS. 
S&P DOW JONES INDICES PARTIES DISCLAIM ANY AND ALL EXPRESS OR IMPLIED WARRANTIES, INCLUDING, BUT NOT LIMITED TO,ANY WARRANTIES OF 
MERCHANTABILITY OR FITNESS FOR A PARTICULAR PURPOSE OR USE, FREEDOM FROM BUGS, SOFTWARE ERRORS OR DEFECTS, THAT THE CONTENT’S 
FUNCTIONING WILL BE UNINTERRUPTED OR THAT THE CONTENT WILL OPERATE WITH ANY SOFTWARE OR HARDWARE CONFIGURATION. In no event 
shall S&P Dow Jones Indices Parties be liable to any party for any direct, indirect, incidental, exemplary, compensatory, punitive, special or consequential 
damages, costs, expenses, legal fees, or losses (including, without limitation, lost income or lost profits and opportunity costs) in connection with any use 
of the Content even if advised of the possibility of such damages. 

S&P Global keeps certain activities of its various divisions and business units separate from each other in order to preserve the independence and 
objectivity of their respective activities. As a result, certain divisions and business units of S&P Global may have information that is not available to  
other business units. S&P Global has established policies and procedures to maintain the confidentiality of certain non-public information received  
in connection with each analytical process. 

In addition, S&P Dow Jones Indices provides a wide range of services to, or relating to, many organizations, including issuers of securities, 
investment advisers, broker-dealers, investment banks, other financial institutions and financial intermediaries, and accordingly may receive fees or 
other economic benefits from those organizations, including organizations whose securities or services they may recommend, rate, include in model 
portfolios, evaluate or otherwise address.


