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Editor’s Note 

Welcome to the 29th issue of the EMEA Private Equity Market Snapshot  (PEMS), a 
quarterly publication focusing on the Private Equity (PE) market in Europe, the 
Middle East and Africa (EMEA) from S&P Global Market Intelligence. 

Deal-making accelerated in Q2 2021, with General Partners (GPs) deploying 
significantly greater investments in EMEA companies. Although the number of deals 
increased by only 22%, the size of deals overall saw a massive increase, as investors 
continued to focus on Information Technology (IT), Healthcare, Industrials, and 
Consumer Products. 
 
The venture capital (VC) segment is on track for a record year. In the first six 
months of 2021, European VC activity hit an all-time high, raising €41.8bn and 
outpacing 2020’s cumulative total of €32.6bn. U.S. VC investors are increasingly 
interested in the European market; their investments have dominated funding in 
2021 compared with last year. Europe’s unicorn list has also expanded at an 
accelerated rate.  
 
Finally, healthcare M&A activity has rebounded significantly from the same period 
last year, bolstered mostly by COVID-19. The sector has seen increased aggregate 
deal values as companies look to deploy their 2020 windfalls into acquisitions of 
healthtech and life sciences companies. 

We look forward to receiving feedback and suggestions on regions or sectors of 
interest for future analysis. To subscribe or comment on the complimentary EMEA 
PEMS, please email market.intelligence@spglobal.com. 
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EMEA Deal-Making Revival in Q2 2021 
Global General Partners’ (GPs’) capital deployed into EMEA targets accelerated 137% 
year-over-year, from €18.2 in Q2 2020 to a total of €43.1bn in Q2 2021. On the other 
hand, the number of completed deals increased by only 22% year-over-year, from 1,361 
in Q2 2020 to 1,666 in Q2 2021, indicating an increase in more sizeable deals. The revival 
of large deals (those valued at €1.0bn or more) in the second quarter of 2021 saw five 
companies changing ownership; by comparison, there were only three during the same 
quarter last year, mainly due to COVID-19.  
 
All but two regions, Africa and Southern Europe, recorded an increase in deal activity, 
as well as mid to high double- or even triple-digit growth in deal values. Nordic-based 
targets were once again absolute leaders, reporting growth in deal value amounts and 

receiving €4.9bn across 185 completed 
deals, compared with €578m across 
126 completed deals in Q2 2020 and 
132 completed deals receiving €2.6bn 
in Q4 2020 respectively. Similarly, 
aggregate deal value in the U.K. 
jumped 254% to €14.9bn across 410 
completed deals in Q2 2021, compared 
with a soft €4.2bn across 301 

completed deals in the same quarter last year. The Middle East PE entries recorded a 
fantastic quarter, with 154 completed deals in Q2 2021, versus 132 in Q2 2020, and a 
216% increase in deal value, totalling €3.9bn.  
 
In terms of industry sector, IT once again led the way, with 627 closed deals and an 
aggregated €11.3bn of capital deployed, representing an increase of €7.3bn compared 
with the same quarter last year. However, the Industrials, Healthcare and Consumer 
Staples sectors also experienced a noticeable increase in deals, with 30, 88 and 51 more 
closed deals, respectively, and a total of €18bn of additional capital deployed, compared 
with Q2 2020.  
 
Divestment activity in EMEA saw a 42% increase in GP exit deals (187 to 265 deals), while 
aggregate capital realized remained unchanged during the second quarter of 2021, 
sitting comfortably at €31bn. Three notable €1.0bn+ exit deals involved Nordic targets: 
the trade sales of Nets A/S to Nexi S.p.A. and Itiviti AB to Broadridge Financial Solutions, 
Inc., respectively (see Table 1) and the IPO of Oatly Group AB.     

 
Table 1: Completed exit deals in EMEA valued at €1.0bn or more in Q2 2021   

Source: S&P Global Market Intelligence. For illustrative purposes only.  

 

 

https://www.capitaliq.spglobal.com/web/client?auth=inherit#company/profile?id=6595546
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North America captures EMEA GPs’ attention  

EMEA-based GPs’ aggregate capital deployed globally increased by a whopping 102% 
to a total of €76.7bn in the quarter, compared with €38bn in Q2 2020. The number of 

completed entry deals only increased 
by 43% year-over-year, from 1,562 to 
2,231. Eight mega deals (valued at 
€1.0bn or more) with an aggregate 
value of €18.6bn were entered by 
EMEA-based GPs during the second 
quarter, compared with six deals with 
an aggregate value of €14.3bn in Q2 
2020. Five of the top ten EMEA GP 

entry deals involved North America targets, with four of those deals conducted as club 
deals.    
 

Table 2: EMEA-based GPs’ completed entry deals valued at €1.0bn or more in Q2 2022 

 

Source: S&P Global Market Intelligence. For illustrative purposes only.  

Aggregate capital deployed by EMEA-based GPs to cross-border targets increased 77% 
year-over-year, from €25.3bn in Q2 2020 to €44.8bn in Q2 2021, with the number of 
completed deals rising 107% year-over-year, from 336 in Q2 2020 to 695 in Q2 2021. 

Simultaneously, investments in EMEA-
based targets also increased from 
€12.7bn to €31.9bn in the last quarter, 
compared with the same quarter last 
year. The number of completed deals, 
however, has only risen by 25%, from 
1,226 to 1,536. EMEA-based GPs’ 
capital deployed into the IT sector 

increased three-fold to total €30bn, as compared with only €9.6bn in the same quarter 
last year. 
  
EMEA-based GPs’ aggregate capital realized from divestments remained stable year-
over-year at €23.5bn, compared with €26.3bn in Q2 2020, despite the number of 
completed exit deals increasing 52% year-over-year, from 191 in Q2 2020 to 291 in Q2 
2021. Six large exits deals valued at a total of €13.9bn were completed by EMEA-based 
GPs during the fourth quarter, including two IPOs. 
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Table 3: EMEA-based GPs’ completed exit deals involving cross-border targets valued 

at €1.0bn or more in Q2 2021 

   
  

 

 

Source: S&P Global Market Intelligence. For illustrative purposes only.  

Deal making within the VC segment has been record-breaking. Global VCs deployed 
€12.2bn of capital in the EMEA region across 1040 deals during the quarter, three times 
higher than the €3.7bn across 865 deals in Q2 2020 and the highest amount in deals and 
deal value ever recorded in a single quarter. Financials and Healthcare sectors were the 

 

focus of investments among VC firms, with prime targets predominantly in the U.K., the 
Nordics, France and Germany.  

 
European VC and Growth Investment Set for a Record Year 
 
European1 VC and growth capital investment hit an all-time high in the first six months 
of 2021. A staggering €41.8bn was raised by European companies in the first half of 
the year, surpassing the record €32.6bn invested in 2020 and up from €13.3bn 
amassed over the same period last year (Fig 1). That’s despite the total number of 
closed deals being just 20% higher than in the first half of last year.  
 

 
 

Source: S&P Global Market Intelligence. For illustrative purposes only.  

Later stage funding rounds recorded the fastest growth in terms of both deal count and 
volume compared with 2020. The total number of later-stage rounds completed so far 
in 2021 was almost at par with 2020’s complete tally, while aggregate value increased 
twofold, from €8bn to €15.5bn. Almost 16% of this year’s capital went to just eight start-
ups, each raising more than €500m. To put this figure into perspective, there were only 
six such rounds last year and just five in 2019. The largest financing round in 2021 was 
completed by the Swedish battery start-up Northvolt AB, which raised €2.25bn.2 Other 
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mega rounds this year included €990m raised by Sitecore Corporation A/S, based in 
Copenhagen and San Francisco, 3  as well as €821m secured by Celonis GmbH, an 
execution management software provider headquartered in Munich. 4  Amsterdam-
based Mollie B.V closed a €665m funding round at the end of June, 5  while another 
German company, Trade Republic Bank GmbH, raised €613m in its Series C round.6  
From a geographical perspective, U.K. gained the largest share of capital deployed to 
Europe throughout the first half of the year. Almost €11bn was invested into U.K.- based 
targets, accounting for 26% of the new money funnelled into the continent, and this 
figure excludes a recent €680m investment into Revolut Limited, that closed mid-July.7  
Germany and France came in second and third, representing 17% and 11% of capital, 
respectively. In fourth place was Sweden, which recorded its largest VC deal ever, 
increasing the amount of capital deployed into its VC-backed companies to €4.6bn so 
far this year, compared with €2.5bn total in 2020. The Netherlands rounded out the top 
five most-invested-in countries. Remarkably, Denmark, Turkey and Spain can also be 
counted among the regional winners of this year’s record level investment spree ; each 
exceeded the €1bn mark in capital received through June 30, 2021 . 
 
On a sectoral basis, IT took the lion’s share of capital invested in the first six months of 
2021, accounting for 33% of aggregate deal value and 42% of all completed deals.  
Healthcare was the second most targeted sector, representing 16.5% of aggregate 
capital, followed by Financials at 12%. Yet, when it comes to the total number of 
investments, Healthcare recorded four times as many deals as Financials, making the 
latter the sector with the highest average deal value across all industries in 2021. This 
highlights the quality and attractiveness of European fintech companies, showing that 
investors are happy to write large checks for the right opportunities. Perhaps not 
surprisingly, every other deal in the Healthcare sector involved either a healthtech or a 
biotech company.  

U.S. VC funds flocking to Europe 

The ever-growing base of deep-pocketed U.S. VC firms investing in European start-ups 
fuelled the funding bonanza in the first half of 2021. The total number of VC and growth 

 

capital deals involving U.S. investors stood at 652 in the first six month of 2021, a 63% 
increase year-over-year and only 24% less than 2020’s tally of 866 deals (Fig 2). Even 
more impressive, the aggregate deal value of those deals reached almost €30bn and 
accounted for 72% of total capital invested into European companies, which is a 
whopping 313% increase year-over-year. Increasingly, U.S. investors seem to deploy 
capital into promising start-ups at late-stage rounds, but early-stage funding also 
attracted strong interest from across the pond. The total number of late-stage deals, 
with participation of at least one American investor, grew by 530% between H1 2016 
and H1 2021, while early-stage investment more than doubled over the same period. 
What’s driving this interest? It could be the combination of several factors: more 
attractive valuation of European start-ups relative to their U.S. peers, a well-established 
VC landscape and an increasing number of success stories. 
 

 

Source: S&P Global Market Intelligence. For illustrative purposes only.  

 

Fig 2. VC investment into European companies involving at 
least one U.S. investor
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Europe’s unicorn list expands at an accelerated rate 
 
Following record levels of capital deployment in the first half of 2021, the number of 
European companies newly crowned as unicorns8 more than tripled 2020’s total of 10. 
The 33 European start-ups that joined the unicorn list in the first half of 2021 amassed 
$6.9bn in fresh capital over the period, or 16% of all funding for start-ups in Europe and 
collectively are currently valued at $65bn. The first firm to join Europe’s unicorn list was 
the German SaaS fintech firm, Mambu GmbH,9 which raised $134m in the latest round 
in early January 2021, bringing the company’s post-money valuation to over $2bn. 
 
The three leading countries producing unicorns in Europe this year were Germany, with 
eight firms, the U.K., with seven firms and France, with six firms, with an aggregate post-
money valuation of $15bn, $14bn and over $12bn, respectively (Fig. 3). However, there 
are also a few newcomers that attracted investor attention. Before the pandemic, online 
retail and delivery was a convenience for a small segment of the population, but in 2020, 
it quickly became a necessity for most people, which might explain the success behind 
some of the unicorns. Velcka Pecka,10 based in Czechia, raised $118m in series C from 
its returning investors, bringing its post-money valuation to over $1bn. Ireland’s 
LetsGetChecked,11 an at-home health testing kit provider of PCR COVID tests, among 
other products, raised $150m in its Series D funding round, putting it on the list of 
companies valued at more than $1bn. Turkey’s grocery delivery service Getir12 received 
$555m in its latest funding round in June, bringing the total funding received to date to 
over $1bn and its current post-money valuation to  $7.5bn, making it the highest valued 
unicorn of H1 2021. German fintech company Trade Republic Bank13 and London-based 
Blockchain Access,14 each with a total post-money valuation of over $5bn, follow next 
(see Table 4). 

 

 
 

Source: S&P Global Market Intelligence. For illustrative purposes only.  

Of the 2021 European unicorns, Gorillas Technologies GmbH,15 which offers on-demand 
grocery delivery services was the fastest to reach unicorn status. Founded in 2020, the 
firm received $288m, their largest investment to date, from both domestic and non-
domestic investors, in their Series B funding round, which pushed their valuation to 
$1bn. Turkish mobile gaming company Dream Games16 was the next fastest to reach the 
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unicorn list. For the rest of 2021’s unicorns, it took an average of 7.8 years to make the 
list.  
Table 4: Top 10 valued European companies that secured unicorn status in H1 2021  

 
Source: S&P Global Market Intelligence. For illustrative purposes only.  

 

According to S&P Global Market Intelligence data, the most active domestic VC investor 
in Europe’s new unicorns was Index Ventures SA17 from Switzerland, which invested in 
six out of 33 unicorns, including Swedish healthcare app KRY,18 valued at $2bn, and 
French digital health insurer Alan SA,19  valued at over $1.6bn. The second notable 
domestic investor with the highest number of recently created unicorns in its portfolio 
is the French PE/VC firm Eurazeo SA20. Five of their current portfolio companies have 
become unicorns in 2021.  
 
The growing number of American VC players investing in European companies has been 
a significant factor in the increase of European unicorns. Almost 34% of the investors in 
the H1 2021’ Unicorns were from the U.S. and this trend is likely to accelerate. One of 
the most successful U.S. investors in terms of spotting future European unicorns was 
Accel Partners.21 The company invested in five of 2021’s unicorns and holds first place 
in terms of total number of investments in Europe’s unicorns. 
 
After a remarkable first half, VC and growth investment into European companies is set 
for a record year. With elevated levels of funding, bolstered by U.S. investors, it is likely 
that Europe’s unicorn cohort might get bigger at a faster rate, and even more startups 
from countries not currently dominating the list are likely to become unicorns. For 
instance, Croatian electric vehicle startup Rimac Automobili 22  is showing a lot or 
promise, with current valuation standing at $922.5m following the latest funding round 
in March of 2021, which was led by Porsche Ventures GmbH.23 Spanish second-hand 
clothes retailer Wallapop24 is another potential unicorn. Since its inception in 2013, the 
company has raised more than $214m in total funding and its current post-money 
valuation stands at $837m. 
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Healthcare M&A Activity Rebounds in Q2 as Pharma Companies Scan 
for Deals  

Healthcare deal-making surged in the second quarter, boosted by life sciences and 
health technology companies as drug makers built up their balance sheets and 
watched valuations. 

The number of healthcare deals announced in the quarter almost doubled from the 
same period a year ago, when the burgeoning pandemic stalled purchases. Aggregate 
deal value grew more than four-fold to $81.3bn year-over-year. Although second-
quarter deal volume reached its highest level since at least 2016, those transactions 
were smaller on average than in 2019, when the aggregate deal value was $142.98     
bn. 

The largest M&A announcement of the quarter was Thermo Fisher Scientific Inc.'s 
purchase of life sciences company PPD Inc. for $21bn,25 which is expected to close by 
the end of the year. Another life sciences giant, Danaher Corp., agreed to pay $9.6bn 
for Aldevron LLC in the second-largest deal.26      

“The life science sector has benefitted from a strong COVID-19 related tailwind,”      
S&P Global Ratings analyst Arthur Wong wrote in a July 29 healthcare sector update.27 
“Companies have used the windfall to invest in complementary businesses.”      

Beyond the pandemic, the life sciences industry - which produces laboratory 

equipment, gene sequencers and other equipment for biotech and pharmaceutical 
companies is likely to benefit from increasing research and development activity, while 

 

25

26

remaining relatively insulated from the pricing pressures in other subsectors of the 
healthcare industry, Wong noted. 

Healthtech notched the third-largest deal of the quarter: Datavant, Inc.,28      
a Johnson & Johnson-backed company that uses artificial intelligence to help with 
clinical trials, agreed to merge with Merck-backed CIOX Health29 which operates a 
platform that provides health and clinical data. The $7bn transaction comes as the 
pharmaceutical sector recognizes the need for AI and data sharing due to the COVID-
19 pandemic. 

 

Data as of 26/06/2021. Source: S&P Global Market Intelligence. For illustrative purposes only. 

27

28

29

https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4072879
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=6634596
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4810677
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=5065543
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=10596682
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4044333
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#news/docviewer?KeyProductLinkType=2&id=64926439
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4217428
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#news/article?KeyProductLinkType=2&id=64195786


 

10 

EMEA Private Equity Market Snapshot 

Biopharma ripens for deals 
 
Pharmaceutical acquisitions stood at a relative standstill in the quarter as the largest 
companies recover from the impact of the pandemic, with only six of the 20 largest 
deals involving that sector. The largest of those six deals was Clayton Dubilier & Rice 
LLC's $3.94bn purchase of UDG Healthcare PLC.30 

MorphoSys AG's purchase of Constellation Pharmaceuticals31 could be the "tip of the 
iceberg" for an uptick in pharmaceutical deal activity, driving increasing interest in the 
space, RBC Capital Markets analyst Brian Abrahams said in an interview. 

"There are several reasons why we might see M&A picked up over the rest of this 
year," Abrahams said. "Biopharma balance sheets are very strong, and many 
companies face patent cliffs by the end of the decade or are slowing growth as their 
products mature — and asset prices have come down to potentially more attractive 
levels, as well." As of July 30, the S&P Biotechnology Select Industry Index, which 
measures the stock performance of the types of companies’ large drug makers 
typically buy, is down about 28% from February 8, its peak in 2021. 

Of larger companies potentially looking to make a deal, Abrahams mentioned Vertex 
Pharmaceuticals Inc. 32 and Gilead Sciences Inc33. And among companies seen as 
possible targets in the biotech space due to valuation and pipeline opportunities 

are 89bio Inc34., Karuna Therapeutics Inc.35, Karyopharm Therapeutics Inc. 36 and IGM 

Biosciences Inc37. 

 

 

Data as of 26/06/2021. Source: S&P Global Market Intelligence. For illustrative purposes only.  

The healthcare industry is expected to grow, with aggregate annual EBITDA likely to 
rise by four to six percent in the next 12-18 months, according to a June report from 
Moody's Investors Service analyst Michael Levesque. 

The industry growth could fuel acquisition activity in 2021 and beyond, especially in 

key areas like oncology, rare diseases and gene therapy, Levesque said. 38  

https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#news/article?KeyProductLinkType=2&id=64091417
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4812471
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4810608
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4159057
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4159057
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4135343
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=19357914
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=5222200
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4812624
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=5307819
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=5307819
https://www.capitaliq.spglobal.com/web/client?#investmentResearch/preview?id=440569711
https://www.capitaliq.spglobal.com/web/client?#investmentResearch/preview?id=440569711


 

11 

EMEA Private Equity Market Snapshot 

Although the timing of a rebound in activity is difficult to predict, the relative dearth of 
deals as a result of the volatility in the markets is likely to come to an end in 2021's 
second half, Abrahams noted. 

"Anytime that there's been a downtick in M&A activity deal flow or total aggregate 
due to value in the last five years, it's always been followed by a pickup," Abrahams 
said. 

Dropping hints? 
 

On their second-quarter earnings calls, executives at Johnson & Johnson (J&J) 
and Biogen Inc. indicated a willingness to seek out deals of all shapes and sizes. 

"We're very focused on business development, and it's something that we recognize 

we need to do to augment the pipeline," Merck CEO Rob Davis said. 39 

At J&J, the world's biggest healthcare company by market value, innovation is at the 
heart of every deal, Executive Vice President and Worldwide Chairman of 

Pharmaceuticals Jennifer Taubert said on the company's July 21 earnings call. 40 

"One of the things that helps us be really successful here is that we're truly agnostic to 
the source of innovation," Taubert said. "As a result, about 50% of our products come 
internally, 50% externally." J&J CFO Joseph Wolk said the deals could fall under any of 
the healthcare giant's core businesses. 

"We've just got to find deals that really fit the financial construct in a disciplined way," 
Wolk said. "So whether it's in med tech, pharmaceuticals or consumer, we look across 
the board monthly, if not more often, at opportunities that may fit nicely within the 
Johnson & Johnson business." 

 

 

Data as of 26/06/2021. Source: S&P Global Market Intelligence. For illustrative purposes only.  

 

https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#news/article?KeyProductLinkType=2&id=65709384
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#news/article?KeyProductLinkType=2&id=59894540
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#company/profile?KeyProductLinkType=2&id=4152157
https://platform.marketintelligence.spglobal.com/web/client?auth=inherit#news/article?KeyProductLinkType=2&id=65588327
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