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Industry Top Trends 2021 
Aerospace and Defense 
Pandemic Will Pressure Commercial Aerospace Through At Least 2021 

What’s changed? 
Aircraft demand impaired by pandemic. The sharp decline in air travel caused 
significant order deferrals and cancelations for large passenger aircraft. In turn, 
Airbus and Boeing slashed production, pressuring an already strained supply chain.  

Boeing 737 MAX ungrounded by FAA. Deliveries are likely to resume soon but fewer 
than expected pre-pandemic. Production will be very low through 2021. 

U.S. and European defense contractors largely intact. Despite some operational 
disruptions at the peak of lockdowns, “essential status” protected most production 
and near-term demand remains stable, limiting the earnings and cash flow impact. 

What are the key assumptions for 2021? 
Aircraft production stabilizes at low levels. Production of most models will decline 
30%-50% in 2020 and likely remain at these levels in 2021. Narrowbody production 
could increase in late 2021 if the air travel recovery is faster than we forecast. 

Aftermarket will recover in line with air travel. Sales of maintenance services and 
higher-margin spare parts should largely track air traffic, but parts sales could lag 
due to retirement of older aircraft. 

Defense remains solid. Defense spending is likely to remain stable in the U.S. and 
buoyant in Europe through 2021but could come under pressure thereafter if 
governments decide to shift funding to domestic needs such as reducing debt.  

What are the key risks around the baseline? 
Air traffic doesn’t recover as expected. Lack of effective, widely available vaccines 
next year or the pandemic’s worsening could stall an air-travel recovery, leading to 
more order deferrals/cancelations and production cuts by Airbus and Boeing. 

Supplier failures disrupt production. Weak earnings, negative cash flows, and 
constrained liquidity at many suppliers due to the MAX grounding and other 
production cuts increases the likelihood some smaller companies could fail.  

A disruptive no-deal Brexit. In the short term, a no-deal Brexit could affect issuers 
with material production capacity located in the U.K. or export product overseas. 
Looking further out, the U.K. could be left out of new EU-wide weapons programs 
and have to seek partners elsewhere for large systems like a new fighter jet.   
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Ratings trends and outlook 
Global Aerospace and Defense 
Chart 1 Chart 2 

Ratings distribution Ratings distribution by region 

  
Chart 3 Chart 4 

Ratings outlooks Ratings outlooks by region 

  
Chart 5 Chart 6 

Ratings outlook net bias Ratings net outlook bias by region 

  
Source: S&P Global Ratings. Ratings data measured at quarter end. Data for Q4 2020 is end October, 2020. 
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Shape of recovery 
Table 1 

Sector Outlook Heatmap 

 Sensitivities and Structural Factors  Shape Of Recovery 

 COVID-19 
Sensitivity 

Impact If No 
Vaccine in 

2021  

Long-Term 
Impact On 

Business 
Risk Profile 

  

Revenue 
Decline – 

2021 vs 
2019 

EBITDA 
Decline – 

2021 vs 
2019 

Revenue 
Recovery 

To 2019 
Levels 

Credit 
Metric 

Recovery 
To 2019 

Levels 

Commercial Aerospace         

Global High High Moderate  30%-40% 30%-40% 2024 2024 

Defense         

U.S. Low Low Low  >2019 >2019 No impact No impact 

Europe Low Low Low  >2019 >2019 No impact No impact 

Source: S&P Global Ratings. 

 

S&P Global Ratings believes there remains a high degree of uncertainty about the evolution of the coronavirus 
pandemic. Reports that at least one experimental vaccine is highly effective and might gain initial approval by 
the end of the year are promising, but this is merely the first step toward a return to social and economic 
normality; equally critical is the widespread availability of effective immunization, which could come by the 
middle of next year. We use this assumption in assessing the economic and credit implications associated 
with the pandemic (see our research here: www.spglobal.com/ratings). As the situation evolves, we will 
update our assumptions and estimates accordingly. 
 
This report does not constitute a ratings action. 

 

 

  

http://www.spglobal.com/ratings
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Commercial Aerospace 
Ratings trends and outlook 
We have taken numerous negative rating actions (downgrades and outlook revisions) 
since the beginning of the year and more are possible in 2021 as most companies with 
significant commercial aerospace exposure have negative outlooks. Issuers that entered 
the pandemic with weak balance sheets and low levels of liquidity have been affected 
more severely than those that entered the pandemic with strong balance sheets, 
moderate leverage, and robust liquidity. They will also find it harder to deleverage (as free 
cash flows dry up), or retool and pivot into adjacent opportunities or technologies than 
their better prepared rated peers. Companies rated ‘CCC+’ or lower could default if 
industry conditions were to weaken again below our base case. 

Main assumptions about 2021 and beyond 

1. Aircraft production stabilizes in 2021 and then slowly recovers. 

Airbus and Boeing have cut production on most models by 30%-50% (excluding the MAX) 
and we expect them to stay at these reduced levels in 2021. Domestic air travel is likely to 
recover before international, so narrowbody production could begin to increase in late 
2021 if demand warrants. Widebody production will most likely stay low until there is an 
effective, widely distributed vaccine, governments remove restrictions on international 
travel, and consumer confidence for long-haul travel recovers. 

2. Aftermarket demand recovers with air travel. 

As air travel increases, aircraft will require more repairs and spare parts. However, the 
large number of older aircraft being retired could limit the recovery in the higher-margin 
spare parts sales as those aircraft generally require more maintenance and, when 
scrapped, will be a source of used parts that compete with new. This is likely to affect 
suppliers of engine parts and services more than those that provide parts or services for 
structures, avionics, or other systems. 

3. Earnings and cash flow are weak, but slowly recovering. 

Earnings and cash flow are likely to remain weak or negative for many companies in 2021 
but could stabilize or start to improve in the second half of the year if production rates do 
not decline further (and should increase in the case of the MAX), companies realize the 
benefits of cost-reduction efforts, and aftermarket sales increase with air travel. Some 
companies benefit by having material sales to defense or other markets that are not 
affected.  

Global air travel is likely to decline 65%-80% in 2020 and then only slowly recover to 2019 
levels by 2024. This has resulted in many airlines deferring or cancelling new aircraft 
orders, prompting Airbus and Boeing to cut production of most aircraft models by 30%-
50% (not including the MAX). Production rates are likely to stay at this level in 2021 and 
then slowly recover, perhaps reaching 2018 (pre-MAX grounding) levels by 2024. 
Domestic travel is likely to recover faster than long-haul international travel, so 
narrowbody demand will likely recover before that for widebodies. Airbus has said it could 
increase production of its A320neo and A220 narrowbodies in the latter part of 2021 if 
demand warrants. MAX production will increase throughout the year as it returns to 
service, but the pace will depend on how air travel recovers, though most near-term 
deliveries are intended to replace older aircraft. Widebody production will likely remain 
very low through at least 2022 and rates could be cut further if government travel 
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restrictions remain in place. Demand for larger widebodies, such as the Airbus A350-
1000 and Boeing 777-9 (still in development) could remain weak until air travel returns to 
pre-pandemic levels. Very large aircraft like the Airbus 380 and Boeing 747 are ending 
production and few passenger versions will likely remain flying after the market recovers. 
Deliveries of new aircraft will be lower than production for most models into 2021, 
resulting in growing inventories for manufacturers. The supply of aircraft financing in the 
public and private capital markets will likely remain sufficient to support expected near-
term deliveries.  

The U.S. Federal Aviation Administration and regulators in Brazil recently ungrounded the 
MAX, allowing Boeing to resume deliveries to U.S. and Brazilian airlines. Approval from 
regulators in Europe and Canada is likely to follow soon, allowing deliveries to those 
countries. Chinese regulators have not said when they will allow the aircraft to fly again, 
which is important as China is one of the few major markets where domestic air travel 
has returned to pre-pandemic levels and Chinese airlines make up a large portion of MAX 
backlog. Boeing has resumed production of the MAX at very low rates and expects to get 
to 31 a month by early 2022. The company has 450 aircraft that are already built. We 
expect the company to deliver 350 to 400 aircraft in 2021, with about two-thirds from 
inventory, after possibly delivering 25 to 50 at the end of 2020. 

This sharp decline in production rates has resulted in much lower revenues, earnings, 
and cash flow for suppliers, many of which were already hurting from the suspension of 
MAX production at the beginning of the year. It has also caused excess inventory to build 
up in the supply chain, meaning many suppliers are likely to be producing at lower rates 
than the manufacturers through most of 2021. This is particularly an issue for MAX parts, 
as Boeing suspended production at the beginning of the year and only recently resumed 
at very low rates. Some MAX suppliers may not deliver any parts to Boeing until later in 
2021. Most companies have taken efforts to reduce costs, including laying off employees 
and cutting capital expenditures, which could hamper the recovery if it’s faster than 
currently forecast. 

Government aid has had limited direct benefit for most manufacturers and suppliers, 
with some maintenance, repair, and overhaul (MRO) providers getting loans and grants 
under the CARES Act in the U.S. U.S.-based companies also benefitted from tax-related 
provisions in the act. Aid to airlines indirectly helps aircraft manufacturers as it helps 
them to survive until air travel returns but doesn’t directly support aircraft deliveries.  

Business jet activity has held up much better than general air travel as high net worth 
individuals and corporate executives avoid flying on commercial airlines for safety 
reasons. Deliveries are still likely to be down 20%-25% through 2021 but are likely to 
recover to pre-pandemic levels much sooner than jetliners.  

Cargo flights have also not declined as much as passenger (and are higher in some 
regions), providing some additional demand for aftermarket providers. As most air cargo 
travels in the belly of passenger planes, the reduction in flights increased demand for 
dedicated freighters and even prompted some airlines to fly passenger aircraft with only 
cargo. However, this is a small part of the aftermarket. Boeing’s backlog of the 747 and 
767 (not including military models) are entirely freighter versions, and freighters are likely 
to be a large portion of near-term 777 deliveries.  

The resolution of a long-running dispute in the World Trade Organization between the 
U.S. and the EU over aircraft subsidies has resulted in both parties being able to apply 
tariffs to imported aircraft from the other area. This is unlikely to affect overall market 
demand but could reduce Boeing deliveries to Europe and Airbus deliveries to the U.S. 
over time. Airbus will be able to avoid some of the tariffs, as it has production facilities for 
the A320 and A220 in the U.S., whereas Boeing does not have any aircraft factories in 
Europe. 
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Credit metrics and financial policy 
Credit metrics are likely to remain very weak in 2021 for many companies due to the lower 
earnings and cash flow and in some cases higher debt to support liquidity. Most 
companies have suspended share repurchases and cut dividends, but some that were in 
a stronger financial position going into the pandemic or have material non-aerospace 
operations may resume share repurchases later in 2021 if demand stabilizes. 
Acquisitions could also increase as relatively stronger companies purchase weaker 
competitors, possibly resulting in higher leverage. 

Key risks or opportunities around the baseline 

1. Air traffic does not recover as expected. 

A worsening of the pandemic or lack of a widely available vaccine in 2021, as well as the 
lasting economic effects, could result in stagnant air travel that remains below our 
forecast over the next few years. This could result in additional order deferrals and 
cancellations, or large airline bankruptcies, prompting further cuts to aircraft production 
and creating additional pressuring on the earnings and cash flow of manufacturers and 
suppliers. 

2. Supply chain failures disrupt production. 

Many suppliers have seen significant declines in earnings and cash flow that could result 
in some, especially smaller companies, failing or exiting the commercial aerospace 
business. Most parts and systems are produced by a single-source supplier, so this could 
cause the production of that model to come to a halt until a new supplier is found.  

3. A no-deal Brexit could cause short term disruption 

In the short term, a no-deal Brexit could potentially disrupt issuers who have material 
production capacity located in the U.K. such as Rolls-Royce PLC, GKN, MB Aerospace, 
and Aernnova (via its Hamble plant). Over the longer term, many issuers hope that a 
devaluation of the pound will lead to rising demand for their (cheaper) products and 
services. The shape of the final tariff regime to be agreed between the U.K. and EU is key. 

The commercial aerospace supply chain is global and very complex, ranging from huge 
companies like Raytheon Technologies Corp., with $65 billion in pro forma sales forecast 
for 2020, to small machine shops with a few million or less in sales. The high level of 
investment required to develop new components and the requirement that each part be 
certified, usually results in only one supplier for many parts. The supply chain was having 
difficulty keeping up with production increases through 2018 and then was hit with the 
grounding of the MAX in March 2019, which caused Boeing to reduce and then halt 
production in January 2020 (since resumed at a low rate). Now the pandemic has resulted 
in lower production rates for almost every model. Many suppliers have been 
disproportionately hit and not produced or delivered product for months on certain 
models. The lower earnings and cash flow could cause liquidity problems at some, mostly 
smaller suppliers, possibly resulting in bankruptcy or exiting the market. Depending on 
the parts the failed company produces, this could cause production and the entire supply 
chain for the affected models to come to a halt while a new supplier is certified, a 
sometimes long and expensive process. The financial damage from the pandemic and the 
cost-cutting efforts companies are taking to weather it, such as laying off employees or 
closing facilities, could also make it difficult for some suppliers to increase production 
once the recovery begins.  

  



Industry Top Trends 2021: Aerospace and Defense 

S&P Global Ratings December 10, 2020     7 

U.S. Defense 
Ratings trends and outlook 
Ratings are likely to be mostly stable for defense contractors that don’t have significant 
exposure to the commercial aerospace market, as the pandemic has not had a material 
impact. In most cases, any rating actions would reflect financial policy decisions like 
acquisitions or higher shareholder returns.  

Main assumptions about 2021 and beyond 

1. Revenues continue to grow despite flat defense spending. 

Most defense contractors (or the military operations of suppliers) are likely to see 
increasing revenues in 2021 as prior increases in defense spending work their way 
through the system. 

2. Some changes in spending priorities with new administration. 

Defense spending levels are not likely to change materially with a Biden administration, 
especially if Congress remains split, but funding could change for certain programs. The 
impact would vary by company depending on which programs they are on. 

3. Possible increase in shareholder returns and M&A. 

Flat defense budgets could result in companies seeking acquisitions to boost growth or 
address areas that are military spending priorities. As cash flows are likely to remain high 
even if revenue and earnings growth slow, some large firms may increase share 
repurchases or dividends, limiting improvement in credit metrics.  

Defense spending in the U.S. is likely to remain steady for the next few years, as 
competing domestic priorities and deficits (including the trillions being spent to offset the 
economic effects of the pandemic) are offset by threats from countries like China, Russia, 
North Korea, and Iran. However, a flat budget over the next few years will likely result in 
shifts in funding for individual weapons programs, which could result in varying prospects 
for contractors depending on what programs they are on. Congress has yet to pass the 
fiscal 2021 (which began Oct. 1, 2020) defense budget, so the Department of Defense is 
operating under a continuing resolution that expires Dec. 11, 2020. This limits spending 
to prior-year levels and limits the start of new programs, which can cause some 
disruptions for contractors. The fiscal 2021 defense budget is likely to be about $695 
billion, up slightly from last year, but there are some differences in the House and Senate 
bills currently being debated. The budget includes about $69 billion to fund ongoing 
military operations in Syria, Iraq and Afghanistan. 

We do not expect the change in administration to result in a decline in defense spending 
in the next year, especially as it appears likely the Republican party will retain control of 
the Senate. However, likely changes in foreign policy and spending priorities with the 
incoming administration could result in a change to funding for individual programs. One 
area that could see lower funding is modernization of nuclear weapons, including 
programs in development like the B-21 bomber, GBSD nuclear missile, Columbia-class 
ballistic missile submarine, and LRSO nuclear cruise missile. The new administration is 
also likely to push for the retirement of legacy weapons systems in favor of new 
technology, although Congress has resisted this in the past. Areas that are likely to 
remain key priorities are offensive and defensive hypersonic weapons, autonomous 
systems, space, electronic warfare, and cyber. Shifts in foreign policy could also affect 
what areas in defense spending will receive increasing funds. More funding for domestic 
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priorities could support higher demand for government service contractors that support 
civilian government agencies. 

The pandemic so far has had a limited financial impact on most defense contractors or 
the defense operations of suppliers. Some companies have experienced operational 
disruptions or lower productivity due to government restrictions to combat the spread of 
the virus, access to government facilities, and absenteeism. The impact has been felt in 
areas including shipbuilding, the F-35 fighter program, and some government services, 
especially on programs where employees cannot work from home because the work is 
classified. The DoD has tried to support the defense supply chain by increasing the 
percentage of progress payments paid to contractors and accelerating orders. The 
CARES Act also included provisions for contractors to keep employees on the payroll that 
couldn’t work due to facilities being closed as well as to recoup other costs, but these 
provisions were not funded.  

Credit metrics and financial policy 
Credit metrics should be stable to improving for defense contractors that have limited 
exposure to commercial markets due to growing earnings and cash flow. The prospects 
for flat defense spending could increase the pace of acquisitions or result in higher 
shareholder rewards, limiting this improvement or in some cases resulting in weaker 
credit ratios.  

Many large defense contractors have large unfunded post-retirement liabilities which are 
likely to increase when measured at year end due to a lower discount rate used to 
calculate the liability. Although we give some credit in our adjusted ratios for the 
contractor’s ability to recover most of these costs through pricing of their government 
contracts, credit metrics may not improve as much as expected or even weaken 
depending on how much the liability increases. This could also result in higher required 
contributions in future years, but most of the companies likely affected have solid free 
cash flow to cover any higher requirements. Boeing recently made a voluntary $3 billion 
contribution of stock to its pension plan to offset the likely impact and reduce future 
required contributions. 
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Key risks or opportunities around the baseline 

1. Defense spending declines materially. 

Pressure from budget deficits and possibly an increased focus on domestic programs 
could result in large cuts to defense spending, although this is less likely if Congress 
remains split. The impact on each individual company would depend on what programs 
are cut and most affected companies wouldn’t see a material decline in revenues for a 
few years because of the lag between when funds are appropriated by Congress and 
spent by the military. 

2. Weaker foreign sales. 

The economic impacts of the coronavirus could have a more material impact on foreign 
defense budgets, a key source of sales for many U.S. defense contractors that are 
generally higher margin. In addition, sales to countries that rely on oil revenues could also 
decline due to low oil prices. However, the threat posed by Iran could cause Middle 
Eastern allies to keep spending even with declining budgets especially on weapons like 
missile defense systems. Shifts in foreign policy by the new Biden administration could 
also affect who U.S. contractors can sell to and what types of weapons. 

3. Commercial operations disrupt defense 

There is significant overlap in the supply chains for commercial aircraft and military 
aircraft and other weapons (helicopters, electronics, etc.). The weaker earnings and cash 
flow from the lower sales of commercial products could start to affect some companies’ 
ability to produce components for weapons systems or result in the companies going out 
of business. The DoD is aware of this risk and has provided additional cash to prime 
contractors to advance to their suppliers to try support their financial viability. 
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European Defense 
Ratings trends and outlook 
As with U.S. defense players, ratings are likely to be mostly stable for European defense 
contractors that don’t have significant exposure to the commercial aerospace market, as 
the COVID-19 pandemic has not had a financial or operational impact significant enough 
to cause ratings pressure. We do not expect a significant number of rating actions in 
2021, unless there were sudden, large-scale changes to future European defense 
spending.  

Main assumptions about 2021 and beyond 

1. For many issuers, the financial and operational impact of lockdowns was 
limited and temporary, and we expect this trend to continue.  

As many defense players are classed as key or essential by their respective governments, 
we expect that any future local or regional lockdowns (to stem the spread of the 
pandemic) will have relatively minimal impact on defense players—as was broadly the 
case in the first lockdown— with production sites open but some near-term delays to 
scheduled deliveries or installation handovers that required engineers to travel.  

2. EMEA defense expenditure more buoyant than in the U.S., for now. 

Although a change of administration could see U.S. defense spending plateau or 
platforms be reprioritized, near-term prospects for defense spending in Europe look 
robust. Despite the pandemic, governments continue to boost spending to modernize 
their defense capabilities in the face of rising threats.  

3. Deal or no deal, Brexit will cause some disruption for those exposed  

Although many issuers with material U.K.-based production have had several years to 
prepare for the U.K.’s departure from the EU, uncertainty remains around what a final 
deal will look like and what the practical impact will be on cross-border trade/logistics, 
customs, tariffs, the value of the pound, etc. There will no doubt be some short-term 
volatility as players adjust to whatever deal is struck (or not) and supply chains adjust.  

Many governments in EMEA afforded defense players “key” or “essential” status when 
the pandemic first hit and as such, many continued to operate through the peak of the 
nationwide lockdowns in the second quarter of 2020. The primary challenge during this 
period was the inability of workers to travel, mostly longer distances to do customer site 
visits, handovers, installations, or agree/ finalize contracts. Although some second 
quarter results were choppy, with some companies reporting weaker (quarterly) results, 
many experienced a strong catch up through the third quarter as travel restrictions lifted. 
We expect this momentum to continue unless a second wave of national lockdowns, as 
draconian as the first, were to happen.  

Unlike the U.S., where near-term political change will likely mean steady or 
reprioritization of budget expenditure, EMEA defense spending continues to rise. Defense 
spending has enjoyed a re-awakening of sorts in recent years as political cohesion 
between countries increases, as do perceived threats (political sabre rattling on Europe’s 
borders/Baltic and North Sea, active conflict zones, terrorist threats, and cyber-attacks).  
We expect this trend of rising expenditure to continue through 2021, at least until the 
point where governments start to reassess stimulus measures and count the economic 
cost of COVID-19 in earnest. 
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We expect increased spending in many regions outside of the U.S., presenting good 
opportunities for EMEA defense issuers, which tend to be more global (versus U.S. peers 
that are more domestic focused). We also expect that EMEA and APAC countries will 
continue to grow and modernize their armed forces, with rising interest in the east and 
South China sea. Tensions in the Middle East also add momentum. We note that several 
countries in EMEA have raised their spending levels as they aim toward the NATO 
commitment of 2% of GDP.  

Credit metrics and financial policy 
Any pure-play defense issuers should continue to enjoy good contract, revenue, and cash 
flow visibility with stable credit metrics. Companies with exposure to commercial 
aerospace face greater risk, with potentially severe pressure on financial performance. In 
terms of financial policy, we expect most issuers to maintain moderate leverage and 
higher than usual cash balances until the pandemic abates, although some could decide 
to repay part or all of the revolving credit facilities that many companies drew down as a 
precaution when the pandemic first hit. We expect that companies will use cash as a 
buffer and for retooling and adjacent contract wins as opposed to ambitious capex, M&A, 
or shareholder returns.  

Key risks or opportunities around the baseline 

1. Defense spending could fall as governments assess the cost of the 
pandemic 

Many governments are currently raising debt and dramatically increasing domestic 
spending to support their economies and protect their citizens, workers, and businesses. 
Many have promised or launched stimulus packages that incorporate investments in 
defense. This might not fully materialize. 

2. The recent pivot to U.S. opportunities fizzles out 

In recent years, several EMEA defense issuers have enjoyed rising contract wins for U.S. 
platforms. As spending plateaus and a new administration potentially reprioritizes 
spending, some platforms, and therefore issuers, may fare better than others.  

3. Brexit results in some countries and companies being frozen out of future 
projects 

Brexit will likely result in the U.K. becoming more peripheral to future large-scale, multi-
country platform agreements and countries within Europe, especially Germany, France 
and Spain, working more closely together.  

As the pandemic unfolded and governments across Europe launched measures to protect 
their economies, some military budgets have benefitted. The U.K. just announced it will 
boost defense spending by an extra GBP16.5 billion over four years, including GBP 1.5 
billion for the Tempest fighter aircraft development program, something that signals the 
U.K.’s commitment to being a significant military power in years to come and remain the 
second-largest NATO spender after the U.S. The German government also recently 
approved its federal budget, including EUR46.81 billion (USD54.56 billion) for defense in 
2021. EUR1.2 billion of this amount comes from a special pandemic-related stimulus 
package. French President Macron has indicated he would like to increase defense 
spending and integrate more with other EU militaries to reduce reliance on the U.S. to 
protect Europe, but this may not materialize. Sweden, not a member of the EU but a close 
ally, plans to raise defense spending by 40% in the next four years. However, the question 
remains—in light of the high economic cost of the pandemic, how much of this promised 
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spending will actually materialize. We note that of the 30 European members of NATO, 
only 10 will fulfill their targeted 2% of GDP spending by 2024. This is an improvement on 
the nine countries that did so last year, but the impact of COVID-19 may delay further 
progress.  

The U.K. is not involved in the EU’s Galileo global navigation satellite system (GNSS), and 
has canceled plans to build an alternative system. This perhaps implies uncertainty 
regarding the U.K.’s approach to partnering for future programs.  
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https://www.capitaliq.com/CIQDotNet/CreditResearch/SPResearch.aspx?DocumentId=45572416&From=SNP_CRS
https://www.capitaliq.com/CIQDotNet/CreditResearch/SPResearch.aspx?DocumentId=45572416&From=SNP_CRS
https://www.capitaliq.com/CIQDotNet/CreditResearch/pdf.aspx?ResearchDocumentId=45385048&isPDA=Y
https://www.capitaliq.com/CIQDotNet/CreditResearch/pdf.aspx?ResearchDocumentId=45389496&isPDA=Y
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Industry forecasts 
Global Aerospace and Defense 
Chart 7 Chart 8 

Revenue growth (local currency) EBITDA margin (adjusted) 

  
  

Debt / EBITDA (median, adjusted) FFO / Debt (median, adjusted) 

  
  

Source: S&P Global Ratings. Revenue growth shows local currency growth weighted by prior-year common-currency revenue-share. All other figures 
are converted into U.S. Dollars using historic exchange rates. Forecasts are converted at the last financial year-end spot rate. FFO—Funds from 
operations. 
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Cash, debt, and returns 
Global Aerospace and Defense 
Chart 9 Chart 10 

Cash flow and primary uses Return on capital employed 

  
Chart 11 Chart 12 

Fixed versus variable rate exposure Long term debt term structure 

  
Chart 13 Chart 14 

Cash and equivalents / Total assets Total debt / Total assets 

  
Source: S&P Global Market Intelligence, S&P Global Ratings calculations. Most recent (2020) figures are using last twelve months (LTM) data. 
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